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BACKGROUND
In Israel, the common terms used by the public for social enterprises (SE) are social businesses
and social-business entrepreneurship. These terms typically refer to a social enterprise that is
registered as a business or a non-profit organization (NPO). Cooperatives were traditionally
regarded as a separate phenomenon; only recently have they come to be considered as part
of the SE field. The academic study of the field began with a focus on the NPO model
(Benziman 2009; Abrutski and Askenazi 2011), subsequently expanding to include
cooperatives (Solel 2011) as well as business entities (Gidron and Abbou 2012), primarily
WISE-type enterprises. In order to gain an understanding of the social enterprise
phenomenon, one must consider it in the context of its historic, economic, social, and political
processes and of the relationships between the state, business and third sectors over the years.

Israel
Established in 1948 as a homeland for the Jewish people, Israel is a country of immigrants.
Since its inception, Israel's population has grown almost ten-fold. Its eight million inhabitants
comprise a mosaic with varied ethnic backgrounds, lifestyles, religions, cultures, and
traditions. Currently, approximately 73% of Israeli Jews are Israeli-born, 18.4% are
immigrants from Europe and the Americas, and 8.6% are immigrants from Asia and Africa
(including the Arab world). Today, Jews comprise 75.4% of the country’s population, whereas
20% are Arab (Ducker 2006), the great majority of whom are Muslim. Israel also hosts a
significant population of non-citizen foreign workers and asylum seekers from Africa and Asia.
Israel shares land borders with Lebanon, Syria, Jordan, the Palestinian Authority, and Egypt.
Over the years, it has fought several wars because of the unresolved Palestinian-Israeli
conflict.
Israel's economy focuses on the manufacturing of products characterized by high added value,
which are primarily based on technological innovation. These include medical electronics,
agro technology, telecommunication, computer hardware and software, solar energy, food
processing, and fine chemicals. The country has the second-largest number of startup
companies per inhabitant in the world (after the U.S.) (Bounfour and Edvinsson 2005, p. 47)
and the largest number of NASDAQ-listed companies outside North America. According to
the OECD (2013), Israel is also ranked first in the world in expenditure on Research and
Development (R&D) as a percentage of GDP.
Internally, the Israeli society is characterized by multiple schisms, which erupt from time to
time, occasionally escalating to violence. One rupture involves national aspects between the
Jewish majority and the Arab-Palestinian minority. Its origin lies in the war of 1948, after
which the State of Israel was established. This rift also has an economic facet, given that the
Arab population lags behind the Jewish population on different economic, educational, and
social parameters. The second schism occurs along ethnic lines, dividing the Ashkenazi Jews
(European in origin) and the Mizrachi Jews (Middle Eastern in origin). Its origin lies in the
country’s institutional infrastructure, which was erected by the Ashkenazi population and
according to its ideals and cultural norms during the pre-State era; when immigrants from the
Middle Eastern countries arrived in Israel, mostly in the 1950s and 1960s, they had to adapt
to frameworks that were foreign to them and disregarded the social and cultural norms of this
new population. This rupture is also expressed in educational, social, and economic arenas.

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

5
The third rift concerns religiosity. Roughly 20% of the Jewish population in Israel define
themselves as “religious” to varying degrees. Among these, the most extreme are the ultraorthodox, who do not accept the idea of a secular Jewish state. They live in closed
communities, governed by their own traditional institutions, and maintain only the minimal
necessary contacts with state institutions. This rupture, too, has clear educational, social, and
economic expressions.
Despite these internal rifts in society, which reflect a society still in the process of establishing
itself and its ethos, and despite external threats, which are constantly there, the overall societal
dynamic clearly embodies the desire to move forward and develop, given the characteristics of
entrepreneurship and ideals of the Jewish culture.

Between socialism and capitalism
Given the threat posed by neighboring countries and the need to formulate a coherent society,
including the masses of immigrants arriving from all over the world (Israel doubled its
population in its first three years), the young state chose a statist, centralist governance model.
This model of governance was chosen by the Socialist leadership in command during the preState era, which gave preference to a collectivistic ethos, embodied for example in the societal
ideal of the Kibbutz. The state thus became the major actor in society and was very involved in
policy and its implementation. Other actors (business, nonprofits) were dependent on
directives from the central government, which adopted a welfare state framework and
assumed responsibility for the welfare of its citizens.
Statist government supremacy in Israeli economy and society had undergone a gradual
change in the late 1970s. The monolithic framework of the state, responsible for the welfare
(sensu latu) of all citizens, encountered increasing difficulty in fulfilling this role due to the farreaching changes in demographic, political, technological, economic, and social
characteristics of the rapidly developing country (Gidron et al. 2004). The trauma following
the 1973 Yom Kippur War, which shattered many myths regarding the wisdom of a dominant
statist system, was a major factor in the transition that followed. The change of government
(1977), whereby the right-wing Likud party took over, and the peace treaty that this new
government concluded with Egypt (1979) were additional factors in the disillusionment with
the previous government’s static and statist approach. The public developed an expectation for
a less protective economy, openness to foreign markets, a change in approach towards the
third sector and support for the activity of civic associations. The Law of Amutot (associations)
in 1980 signaled this new disposition.
Throughout the 1980s and the 1990s additional liberalization measures transpired in
monetary policy, domestic capital markets, and various instruments of governmental
interference in economic activity. The role of government in steering the economy considerably
decreased. During those years many government-owned companies were privatized, and
government expenditures in education and health compared to total expense were respectively
reduced from 86% in 1980 to 74% in 1987 and from 51% in 1985 to 45% in 1990 (Shapira
2010). Many public services were also privatized, and a system of contracts with for-profit and
non-profit organizations replaced public delivery of services in education, health, welfare, and
so on.
The process of shifting from a welfare state orientation to a neo-liberal ideology continued in
the first decade of the twenty-first century, and in 2003 the Ministry of Finance embarked upon
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a major effort to decrease welfare payments, induce greater participation in the labor force,
privatize enterprises owned by government, and reduce the relative size of both the
government deficit and the public sector itself. These moves were all the result of a new
ideology adopted by policy-makers according to which a market economy was necessary for
the country in order to compete in the modern globalized world.
These policies indeed enhanced the Israeli economy, especially in the 1990s, during the hightech boom. At the same time, however, they deepened social gaps between the rich and the
poor. Also, while markets were globalizing, so did philanthropic markets, which found their
way to Israeli NPOs in a variety of fields and issues. Thus, Israel has gone through major
privatization processes since the mid-1980s and it has gradually changed its predominant
ideology from that of a welfare state to a neo-liberal one, entailing a decrease and reduction
in the state’s role and involvement in society and an increase in the role of the business and
third sectors.
The global financial crisis of 2008 did not significantly impact Israel’s domestic economic
performance. The financial market remained relatively stable, no bailouts or massive
monetary injections were necessary, and there was no real threat of a debt crisis. Furthermore,
from the second half of 2009, Israel has enjoyed favorable growth rates by international
standards; unemployment had declined in 2010 to less than 7%, one of the lowest levels
experienced since 1985, and no severe cutbacks to public budgets were on the agenda for the
years 2010 and 2011. Nevertheless, these aggregate macro indicators concealed a far more
complex socioeconomic reality, characterized not only by the ever-growing disparity in the
distribution of economic resources, but also by relative deterioration in the economic
opportunities of the younger generation as a whole and that of the middle class in particular,
which suffered from high costs of living and high expenses on welfare, health, and education
services (Rosenhek and Shalev 2013, p. 3). These circumstances led to a massive series of
protests during the summer of 2011, which brought to the streets hundreds of thousands of
protesters who demanded social justice. In addition, the financial crisis had a major effect on
the philanthropic flow of resources to Israel. Indeed, at the turn of the new millennium, certain
Israeli NPOs relied, to a significant extent, on foreign foundations and philanthropists. Since
these foundations suffered from extensive losses, they reduced their contribution and even
stopped investing in and donating to Israeli NPOs (Katz and Yogev 2009). This affected 51%
of third sector organizations and brought 81% of these into financial difficulties (ibid).

A culture of entrepreneurship
Israel is characterized by a high level of entrepreneurship. In the 2007 report of Global
Entrepreneurship Monitor (GEM), which examined levels of entrepreneurship and economic
growth in 42 states, Israel was ranked first in terms of relative rate (23.9%) of entrepreneurs of
high-tech mature (at least 23-month-old) businesses1. Israel’s success in the areas of high-tech
and entrepreneurship can be interpreted in several ways. Senor and Singer (2009), for
example, show that Israel, while being a young country of under nine million people and in
constant military conflict, established more start-up companies than stable, peaceful countries
such as Japan, India, Korea, Canada, and the U.K. Key factors in the country’s growth named
by these authors include the Israeli way of thinking, its immigration policy, its research and

1 Among established businesses (EB) in Israel, the percentage of businesses active in the high- and
medium-technology sector was 23.9%! This percentage of high- and medium-technology
entrepreneurship in established businesses put Israel in first place among the GEM countries.
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development facilities, and its military service. Analyzing the factors which motivate Israeli
entrepreneurs, Yair (2012) suggests that the main motivator involves the struggle for survival:
the memory of the Holocaust is indeed still vivid for Israel (this struggle is not restricted to the
economic sphere alone but is extended to a more primal struggle for existence).

SE in Israel
The shift in the late 1980s from a statist, centralized approach to a neo-liberal regime led to
growing economic gaps between population groups, causing the middle class to shrink. These
economic conditions led many young entrepreneurs to seek solutions and new models for
doing business that would also have social impact. In addition, the changes in philanthropy
during the past decade, combined with the financial crisis, which dramatically affected the
third sector in Israel, forced NGOs to rely more on projects yielding commercial income rather
than on philanthropy and to manage these projects on the basis of business models to make
them sustainable. These processes led to a growing interest in social enterprises and marketdriven social ventures during the past five or six years.
It is nevertheless important to realize that in the history of Israel, the interest in social enterprise
did not begin with the financial crisis of 2008. The link between the social and economic
aspects of society and the need to express these facets jointly is found as early as in the
writings of the visionaries and founders of the State (Herzl 1941; Gordon 1952). The idea of
creating a model society based on social justice in light of the ideals of the Biblical Prophets
was very much present during the pre-State era and the first two decades ensuing
independence. This led to an economic system based to a large degree on cooperatives, be it
in production, service or consumption, culminating in the famous Kibbutz institution, which
embodied the idea and was its truest expression (Pauker, in Halamish 2010). The crises, in the
early 1980s, of the Histadrut Labor Unions, the Kibbutz Movement and the entire cooperative
movement with it, brought about a collapse of that system and a gradual adoption of the
alternative, neo-liberal ideology as an organizing principle of economic and social
management.
A survey of social enterprises in Israel registered as businesses, cooperatives, NGOs or NGO
subsidiaries (Gidron and Abbou 2012) found that the phenomenon itself is small, in its
preliminary stages. The organizations categorized as social enterprises were themselves also
small (usually employing 10-25 individuals) and most were new, having been established after
the year 2000. The phenomenon revolves around different marginalized populations, in
particular youth in distress and populations coping with disability. Comparing social
businesses (SBs) and business ventures within NPOs, it was found that similarity in target
populations led to similarity in the social goals of the enterprises. The different legal
frameworks used for each enterprise, however, led to different business goals and
consequently also to a varying impact on the organizational, financial, and business aspects
of the enterprise.
Social businesses, because of both legal restrictions and ideology, were more similar to
regular businesses, rendering them more embedded in the business world and culture, while
business ventures within NPOs seemed to be “extensions” of their parent organization. The
study concluded that the fact that no specific legal framework existed for this type of
organization (unlike in the U.S. and the U.K., where specific legal forms exist for organizations
with social objectives, which are allowed to distribute only limited profits to owners) was the
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major reason for the limited size of the phenomenon and the fact that it was based on
initiatives of enlightened businesspersons or NPOs developing market-driven enterprises.

MODELS OF SE IN ISRAEL
In the current sphere of Israeli SEs, we identify three models, according to their legal status: (1)
commercial SBs, (2) NPOs, and (3) cooperatives. We find that each model has distinct
characteristics in terms of social mission, economic project, and governance structure (see
Table1). These findings are in line with the ICSEM conceptual framework (Defourny and
Nyssens 2012); each model is located in a different area of the SE “galaxy”.
Table 1:
1: Distinct characteristics of Israeli SE models

Governance

Business
One or two entrepreneurs

Ownership

Independent

Economic
project

Initial funding: private
equity, loans and investors;
Ongoing: 100% sales;
Profits: belong to the
owner(s) or shareholders;
Risk: high risk tendency

Social
mission

Emphasis on a social
mission that can provide a
competitive advantage,
such as environment or
employment;
Target population: strongest
individuals within
marginalized populations

Specific
challenges

Business side taking over
the social side;
Costs required to cope with
social issues

ICSEM Project

NPO
Participatory
governance
Established by an
organization; led by
voluntary board
Initial funding:
philanthropy;
Ongoing: sales and
donations;
Profits: invested in
social cause;
Risk: low risk tendency
Broad variety of social
missions, including:
culture, education,
employment,
rehabilitation;
Target population: can
accommodate a larger
spectrum of
marginalized
populations
Relating financial
activity to social core;
Professional economic
management

Cooperative
Democratic governance
involving stakeholders
Established by a group;
collective ownership
Initial funding:
membership fees and
share purchase;
Ongoing: sales;
Profits: belong to group
members;
Risk: Medium risk
tendency
Social mission: priority
to social mission such
as social activities and
consumption;
Target population:
socially-conscious
individuals

Effective decisionmaking and
management;
Require membership
fees that might exclude
marginalized or poorer
populations
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Below we briefly describe each model, before discussing the ICSEM categories of governance
and ownership, economic project, social mission, and the specific challenges that each model
faces.2

Social businesses
Israel’s social protest of 2011 set the ground for changes in the socioeconomic sphere,
emphasizing the need for people and organizations that create solutions able to lead to a
better society. A call emerged for a shift whereby Israeli entrepreneurs—rather than pursuing a
capitalistic “win-it-all” approach, seeking only to gain a profit—would use their skills to
provide benefits for society and the community (Svirsky 2013). SBs, i.e. SEs established as
businesses, provide one type of expression for this need. With an average of 10-25 employees
per business (Gidron and Abbou 2012), they are still small in scale. Presently, most SBs focus
on employment and inclusion of marginalized populations, mainly distressed youth and
populations coping with disability, as well as on environmental issues.
Social businesses are registered as standard business companies, but their vision includes a
social mission. Unlike the U.K.—with the Community Interest Companies (CIC)—or the U.S.—
with the Low-Profit Limited Liability Companies (L3C), Israel does not provide legal forms for
such companies. Thus, a substantial factor which slows SBs' growth is the lack of formal public
support available to these enterprises and their entrepreneurs. These entrepreneurs face
unique expenses, derived from the nature of their activities, such as the need to hire
psychologists or social workers to help target populations integrate into the enterprise, yet they
must contend without proper governmental assistance. For this reason some entrepreneurs
prefer the legal form of NGO over that of SB, as NGOs can receive funds from philanthropic
sources. These conditions also lead to an interesting phenomenon: in Israel, the force behind
such organizations really stems from the bottom, that is, from citizens’ activity resulting from
their sense of commitment and personal drive to improve society, rather than being a
response to some entitlement for support from government. The lack of an appropriate legal
form hence impacts the types of people behind SBs.
An interesting example of the governmental approach towards SBs came up in an interview
with one of the co-founders of Liliot, a restaurant employing youth at risk. When expressing
their intentions to change the legal status of the restaurant (previously registered as an NGO)
into a business to cover its debts, the group of owners received a radical reaction from a
government official: “You are robbing the public.” The governmental institutions suspected
that move was driven solely by economic reasons, which would have caused the social project
to perish. This kind of response on behalf of the state raises questions regarding its
conceptions about the dichotomous differentiation between social and traditional business in
Israel as well as about the readiness—or lack hereof—of state institutions to incorporate SB
models (York 2010).
When analyzing Israel’s SB model on the basis of the ICSEM framework, we observed several
patterns. First, in terms of governance and ownership,
ownership the small number of individuals
involved in establishing SBs leads to an interesting phenomenon. As SBs are typically
established by one or two entrepreneurs, they are free to structure it as they choose, and free
of the need to develop a consensual model, which is more relevant to NGOs and
2

All the following examples are based on case studies and interviews of the different SEs we studied
during 2014.
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cooperatives. In that sense, it is a less cumbersome model for the entrepreneur. In addition,
the fact that the initial investment is usually drawn from the founders' own personal capital
also contributes to their independence (Borzaga and Defourny 2001).
Secondly, in terms of the economic project,
project while initial funding may be based on private
equity, loans, and investors, ongoing funding is fully based on sales. Legally, the profit
belongs to the owner(s) or shareholders. The lack of legal form for SBs leaves the issue of
profit distribution undefined; the owner(s) and shareholders have the right to distribute profits
as they see fit. A good illustration hereof is provided by ZeZe, and the way in which this SB
formulated its profit distribution rules. Established in 2011 by three young students from Tel
Aviv, ZeZe is an active and involved community of young people bringing together a variety of
skills to further develop themselves while working towards social activities. One of the
organization’s unique characteristics is constituted by some self-imposed agreements initiated
by the founders. Similar to the common SB models in England, ZeZe distributes no dividends,
and in the event that the organization ceases to be operative, its assets must be passed on to a
civil society organization; no dividends would be available in such an event either.
A third aspect concerns risk taking.
taking Typically, the entrepreneur is an individual, operating with
no guarantees (be they public or private). Since the enterprise operates in a highly competitive
market, the act of establishing a SB is in itself is a matter of high risk. The entrepreneurs must
consequently exert themselves mightily to find possible economic advantages without losing
focus on their social goals. An interesting example of competitive advantage is found in a call
center that hires employees with physical and mental disabilities. While standard call centers
suffer from high rates of employees’ turnover due to exhaustion, this entrepreneur has learned
that employment of people with disabilities not only has an obvious social impact, but that it
also represents a business advantage insofar as staff is more stable.
Most SBs focus on missions of providing employment for marginalized populations or
environmental issues, and most cater food and beverage (Gidron and Abbou 2012). It should
be noted, however, that among marginalized populations, these organizations recruit mostly
the strongest individuals—a phenomenon known as cream skimming (Heckman and Smith
2003). Additionally, the lack of clear organizational structure, profit distribution, and
evaluation of impact hinders the distinction between “genuine” SBs and traditional businesses
that are only using the social umbrella for public relations advantages. An important question
thus arises: What is it that actually defines a SB as opposed to a traditional business?
The last trend concerns the main challenge faced by SBs: violation of the delicate balance
between the social and business aspects in favor of the latter. This phenomenon occurs in
several ways. As time goes by, SBs might drift from their original social mission and goals,
particularly when market pressures force them towards achieving better financial results. This
might lead to the dismissal of low performing employees, who may be among the populations
originally targeted by the SB (Benziman 2009). An additional challenge is derived from the
typical characteristics of the entrepreneurs themselves. Most SB entrepreneurs come from a
business background; they are therefore less knowledgeable in areas where social expertise is
required, such as psychological services or social work guidance. Finally, all the SBs in our
research faced a financial challenge as it is harder to find investors for this type of businesses,
which are usually less profitable, and entrepreneurs are reluctant to seek government support.
Moreover, the lack of suitable legal forms limits the possibilities for SBs to apply for tax
benefits or seek donations.
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NPOs
NPOs in Israel have played a central role in the formation and growth of the country’s society
and economy (Gidron et al. 2004; Shmid and Rudich 2009). Prior to the establishment of the
State, Zionist NPOs functioned as service providers in the fields of education, health, welfare,
and similar social spheres. Following the establishment of the State of Israel, some of these
NPOs were nationalized and integrated into government ministries, while others maintained
their status but worked in close collaboration with the government (Katz et al. 2009).
Additionally, the shift from a socialist approach to a neo-liberal agenda, leading to the
dismantling of the welfare state as it was known before (Portugali and Danieli-Miler 2007),
boosted the growth of the third sector. The combination of the dismantled welfare state, on the
one hand, and the pressure to become more business-like, on the other, prepared the ground
for a shift in the funding-seeking behavior of NPOs.
The 2008 economic crisis, which deeply affected the NPO sector worldwide (Katz and YogevKeren 2010), had a powerful effect on Israel’s third sector, which relies heavily on
international donations, mainly from the U.S. (ibid). Following the crisis, many NPOs turned to
income-generating activities. Although such income-generating activities have been common
practice for years, in the past they used to be peripheral to the organization's mission (Gidron
and Abbou 2012). Recently, however, a growing interest has been noticed among NPOs to
integrate their income-generating activities with their core social activities, so that the business
activity will financially sustain itself while creating a social impact and if possible also support
other activities within the organization (Abrutski and Askenazi 2011).
A great variety of SEs are established as NPOs. While a more thorough review of these
organizations would be necessary, an initial investigation of our case studies already suggests
certain characteristics. First, in terms of governance and ownership,
ownership SEs that operate as NPOs
are usually established by existing NPOs as an additional strategy to promote their social
goals, either as a project within the existing NPO or as a separate entity. NPOs are led by a
voluntary board of directors; this allows for a more participatory governance structure than in
the business model, while not requiring full participation as in the cooperative model. For
example, in order to enhance participation, Elsanabel, a catering business that employs
Bedouin women in the Negev, invited employees to join the board to decide in which social
projects to invest its surplus.
Secondly, in terms of the economic project,
project as NPOs are usually not eligible for bank loans
and cannot offer financial return to investors, they rely mostly on philanthropic funds or
government support for the establishment and consolidation of their SE. After these first
stages, some NPOs create business models that remain partly reliant on philanthropic funds
or governmental support, but most strive to become economically independent, relying on
their sales, and they aim to generate surpluses that may further develop the enterprise. All
income is reinvested in the social cause, be it through the SE or by supporting other activities
of the owning NPO. For example, in Sipur Hozer, a social enterprise that provides
rehabilitation services for mentally challenged individuals by involving them in collecting and
selling used books, all profits are invested in the establishment of new branches throughout
Israel, allowing the organization to cater a greater number of people in need of rehabilitation
and to recycle more books.
From an economic standpoint, SEs established as NPOs tend to avoid risks, due to their
reliance on donors who focus on positive results and success. This tendency might also be

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

12
influenced by the fact that the leading entrepreneur does not gain financially from the SE’s
success. While entrepreneurs in NPOs are highly motivated, their motivation stems mostly
from commitment to the social impact.
In terms of their social mission,
mission NPOs provide both financial and organizational support to
their SEs. Due to their potential to partly rely on both philanthropic and government funds,
these SEs can address a greater variety of social missions, which are perhaps less profitable,
such as education, culture, and rehabilitation. Moreover, compared to SEs that are run as
businesses, the support of the NPO allows these SEs to work with more severely marginalized
people, who require a longer process in order to become independent or self-sustaining.
Finally, the main challenges facing SEs in this model are finding a balance between the social
mission and the financial demands of the business and finding individuals with the
professional skills required to run a successful business (Benziman 2009; Portugaly and
Danieli-Miller 2007). Many organizations struggle, economically speaking, to combine these
factors. For example, Elsanabel almost went bankrupt after three years. It was only when they
added an experienced businessman to the board that they were able to create new strategic
plans and balance their accounts, and even generate substantial profit. Balancing the social
and economic facets is extremely challenging as each derives from different organizational
models and distinct institutional logics (Jay 2013).

Cooperatives
As indicated earlier, the history of the Israeli economy and society during its formative years is
very much intertwined with the cooperative concept. It was a major force in building the rural
infrastructure of the country. Both the Kibbutz and the Moshav, as two unique forms of
collaborative settlement, played a major role in building industries and agriculture (e.g. the
food industry and public transportation). The cooperative concept was also strongly present in
the consumer market in the form of cooperative supermarkets and banks. According to Russell
and Hanneman (1992), hundreds of cooperatives in a wide range of services and industries
operated in Israel in the first two decades after the country’s establishment, making the
cooperative model the backbone of the economy. In fact, through the major part of the 20th
century, Israel was considered as one of the world's great laboratories of cooperatives and
work place democracy (Russell 1991).
In this context, perhaps the most noticeable example is that of the Kibbutz. A Kibbutz is a
collaborative-collective community3 in which the social, economic and personal aspects of life
are intertwined together and managed by the group. In the traditional Kibbutzim4, the
members did not own private property. Each and every member worked according to his/her
ability and the Kibbutz catered for the needs of all the members and allocated the mutual
resources. Israeli Kibbutzim are unique in several dimensions—the creation of this voluntary
and collective way of life and the scale of the phenomenon, but also, first and foremost, their
role as a vehicle for fulfilling ideological and national goals that stretch beyond the
boundaries of the cooperative organization itself (Pauker, in Halamish 2010), mainly by taking
upon themselves the task of forming settlements of agriculture nature.

3
4

Registered in Israel as cooperatives.
Plural for Kibbutz.
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The political changes of the 1970s and the corruption cases that emerged in the cooperative
movement at that time caused many cooperatives to stop their operations or go bankrupt, and
the cooperative form simultaneously lost its legitimacy in the eyes of the public. This crisis
affected the Kibbutz movement as well, but unlike industrial or consumer cooperatives, which
could be dissolved, the Kibbutzim, homes to their members, could not simply disappear.
Through two agreements between the Kibbutz Movement and the government (in 1989 and
1996 respectively), loans were granted to the Kibbutzim; these loans entailed a series of
reforms and they “resuscitated” the economic infrastructure of the Kibbutzim, which are now
thriving again.
An interesting development in the 1980s was the establishment of several urban Kibbutzim,
which were comprised of groups of young idealist Kibbutz members who left their homes in
the traditional Kibbutzim and moved to low-income neighborhoods in urban centers. At its
core, the goal of the urban Kibbutz was to preserve the collective way of life in an urban—
rather than rural—setting. The founders of the urban Kibbutzim believed that the Kibbutzim
movement should formulate new ideals, as the old ones of settling the land and developing
agriculture had been achieved. They believed that these new urban Kibbutzim should strive to
narrow the broadening social and economic gaps in the Israeli society, mainly by improving
education in the periphery, and they saw this as the new frontier (Michaeli and Dror, in Dror
2008). The basic assumption was that the collective egalitarian idea could and should be
brought to urban settings. As put in the motto of one of the first urban Kibbutzim: "To bring the
Kibbutz to the people rather than the people to the Kibbutz". In many cases the members of the
urban Kibbutzim established NPOs in the field of education and community development.
The awareness to issues regarding social justice and growing social rifts that was ignited and
developed during the social protests of 2011 brought about a renewed interest in the
cooperative concept and several dozens of new cooperatives were formed, primarily consumer
cooperatives. Their rationale was to create a system that combines economic benefits with
affinity and solidarity among its members while offering an alternative to the strictly
commercial profit-maximization business model.
Cooperatives in Israel are incorporated under the Cooperative Societies Ordinance of 1933.5
This legislation incorporates the veteran Kibbutzim and their industries, the assets of which
total billions of Shekels, as well as the recently formed new cooperatives, created by local
concerned citizens. While the established cooperatives, especially those linked to the Kibbutz
Movement, have umbrella organizations that cater for their needs and support them, the
newly formed cooperatives are struggling to develop such systems.
The increase in the number of current cooperatives can be attributed to three key factors: first,
the existence of conditions linked to a “bad economy”, during which cooperatives tend to
increasingly emerge as a countercyclical development (Russell and Hanneman 1992);
secondly, the growing openness and interest, especially among young entrepreneurs, to
develop new models through which to create social impact (Gidron and Abbou 2012); and
thirdly, an emerging awareness towards social problems in light of economic conditions (Filk
and Ram 2013). From this perspective, we observe that the new generation of cooperative
founders see themselves as social activists, perceiving the cooperative model as an opportunity
to correct economic inequality while also addressing social goals; many of the new
cooperatives thus have a stronger emphasis on benefiting the broad society, not only their
5

The Ordinance was formed during the pre-State era and since then, it underwent several amendments
in the form of regulations.
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members. Since the latest emergence of cooperatives as SEs is relatively new, it is too early to
draw conclusions regarding this trend. Notwithstanding, our initial findings in terms of the
ICSEM framework suggest the following observations:
Governance and ownership in cooperatives are collective as a matter of law. Collectives do
however differ from one another in their organizational structure of governance. For example,
the Bar Kayma restaurant and communal space has 430 members. To allow for ongoing
decisions while maintaining the cooperative’s democratic essence, members hold annual
general assembly meetings in which they appoint the board members. The five-member board
functions as the managerial committee (one member is always the employees' representative),
authorized to make decisions, run the financial aspect of the business, synchronize between all
stakeholders and various initiatives, and maintain contact with suppliers, employees, and
volunteers. Members also maintain a channel for open dialogue through a Facebook group,
and the “members’ meeting forum” is held regularly (once a month).
In terms of the economic project,
project income is mostly generated by membership fees, the
purchase of shares by members, and sales when relevant. For the most part, cooperatives do
not rely on philanthropic grants or government support, but on their own income-generating
channels. Since the cooperatives in our study are relatively new, they are currently not
profitable. Their declared policy regarding surpluses, nonetheless, is that surpluses belong to
the members and will be divided according to the agreed policy decided by the members.
Cooperatives tend to address a diverse range of social missions.
missions For example, the social
mission of Tamuz, an urban Kibbutz, is to provide better education opportunities for children
in the city of Beit Shemesh. The mission of Ofek, the first cooperative bank initiative in Israel, is
to correct market failures by offering more reasonable financial services in light of the
dominance of commercial banks.
The challenges that most SE cooperatives are facing are both internal and external. Internal
challenges include those associated with governance: the need to reconcile the tension
between efficient decision-making and a participatory, democratic and inclusive way of
managing the organization (Schoening 2006). Another significant challenge for cooperatives
is financial: they must find a way to become profitable and compete on the market with other,
non-cooperative and non-socially-oriented businesses (Rothschild 2009). The external
challenges concern raising public awareness and trust towards cooperatives as a social vehicle
as well as the need for government policy regarding these organizations.

CONCLUSIONS
While we have separated the three models in order to clarify our discussion, it is important to
note that, in practice, the relation between the three is more complex than what is delineated
here. Indeed, non-governmental organizations (NGOs) can choose to establish their social
enterprises as a subsidiary that is either a separate NPO or as a business6; businesses can
6

In Israel, only 14% of registered NPOs receive the government’s approval to provide their donors with
tax benefits (Limor 2012). The criteria for receiving such approval are ambiguous and many NPOs are
concerned that being involved in substantial business activity and specifically generating profits will
disqualify them from receiving this valuable approval. This is one of the main reasons leading NPOs to
establish SEs as subsidiaries. If the subsidiary SE does not rely on direct donations, it is easier, from a
bureaucratic point of view, to register it as a business than as an NPO (L. Asa, financial consultant to
NPOs, Personal communication, September 8th, 2013).
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partner with NGOs as owners of joint SEs; and cooperatives may establish their own NPOs.
We nevertheless find this division into three models useful as it highlights the differences
between them while allowing us to identify the different traditions and influences that each
brings into the Israeli context.
The business model is closely linked to the North-American perceptions of social enterprise
(Defourny and Nyssens 2010) that strongly advocate for business to commit to a clear social
goal but do not encourage the engagement of multiple stakeholders or limitations on profit
distribution. This approach stresses the potential of win-win solutions and focuses on
harnessing the potential of the existing economic systems to promote social causes.
The NPO model is varied and draws on a mixture of influences. On the one hand, the high
percentage of U.S. funds supporting NPOs led to an adoption of the American earned-income
model. On the other, the NPO model in Israel plays with the idea of the social economy, and
specifically, of a local sustainable economy (Baruch et al. 2011) calling, like the cooperatives,
for more radical social change. The NPO model advocates for SEs to become providers of
privatized government services, combining the efficiency of business with the social
responsibility and commitment of NPOs, thus utilizing the existing system while trying to
simultaneously change it.
The origin of the cooperative model echoes the European tradition of the social economy.
Some new cooperatives hope to operate as an alternative economic model, challenging the
current socioeconomic state and striving for a new, more inclusive and participatory economy.
Within this framework, SEs are seen more as a catalyst for change than as an additional tool
by which to resolve specific social problems.
Together, these three models create a young and vibrant field. To date, there are no accurate
estimations of the number of active SEs in Israel. In 2012, however, on the basis of a rather
“narrow” definition and based on self-identification, their number was estimated at less than
200 (Gidron and Abbou 2012). Most are relatively small in terms of both total budget and
number of employees. It is quite likely that their number has increased since this study was
completed.
Considering their relatively low numbers, SEs in Israel are provoking a very lively and rich
discourse, receiving a lot of public and governmental attention. A large number of
infrastructure organizations—including NPOs, private businesses offering training and
consulting services, as well as entrepreneurship centers and unique venture capital funds—are
dedicated to the promotion of SEs. In a recent development at the level of policy, the
government has established a social capital fund to support social business. The fund involves
both public and private resources and aims to encourage investments in social businesses that
provide employment for a variety of marginalized populations. Further research is needed to
fully map the current landscape of SEs in Israel and to better understand this emerging field
and the manner in which it combines different global influences with local reality and needs.

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

16

REFERENCES
Abrutski, G. & Askenazi, A. (2011) Yazamot Hevratit be'Israel - Mipuy vekivunim lehemsech.
Nova
NPO.
Available
HTTP:
http://www.goodvision.co.il/images/File/Nova%20Case%20Study.pdf
(Retrieved
March 20, 2014).
Benziman, R. (2009) Lo al haphilantropia levada. meyzamim i'skiyim hevratiyim be'Israel:
Mipuy rishony veskira hashva'atit, Ford Foundation and Dualis foundation for social
business
entrepreneurship.
Available
HTTP:
http://www.sheatufim.org.il/multimedia/upl_doc/doc_140210_115761.pdf (Retrieved
March 4, 2014).
Borzaga, C. & Defourny, J. (2001) The Emergence of Social Enterprise, London and New York:
Routledge.
Bounfour, A.& Edvinsson, L. (2005) Intellectual Capital for Communities: Nations, Regions, and
Cities, Boston: Butterworth-Heinemann.
Defourny, J. & Nyssens, M. (2010) “Conceptions of Social Enterprise and Social
Entrepreneurship in Europe and the United States: Convergences and Divergences”,
Journal of Social Entrepreneurship, 1, 1, pp. 32-53.
Defourny, J. & Nyssens, M. (2012) “The EMES Approach of Social Enterprise in a Comparative
Perspective”, EMES European Research Network, WP 12/03. Available HTTP:
http://dial.academielouvain.be/vital/access/services/Download/boreal:114773/PDF_
01 (Retrieved April 27, 2014).
Dror, Y. (2008) “Mavo teoreti veshe’elot mehkar: hakvutzot hashitufiyot" bekomonot veketnu'ot
hevratiyot vekishrehen”, in Dror, Y. (ed.) Hakvutzot hashitufiyot be'Israel, Ramat E'faal:
Yad Tabenkin, pp. 25-51.
Ducker, C. L. (2006) Jews, Arabs, and Arab Jews: The Politics of Identity and Reproduction,The
Hague: Institute of Social Studies.
Filk, D. & Ram, U. (2013) “Daphni Leef's July 14th: The Rise and Fall of the Social Protest”,
Theory and Critic, 41, pp. 17-43.
Gidron, B. & Abbou, I. (2012) “The Phenomenon of Social Businesses: Some Insight from
Israel”, in Gidron, B. & Hasenfeld, Y. (eds.) Social Enterprises: An Organizational
Perspective, London: Palgrave/Macmillan, pp. 144-61.
Gidron, B., Bar, M. & Katz, H. (2004) The Israeli third sector: Between welfare state and civil
society, New-York: Springer.
Gidron, B. & Yogev, H. (2010) Irgunim hevratiyim be'Israel: Netunim rishonim al tofa'a
hadasha, Beer Sheba: Ben-Gurion University.
Gordon, A. D. (1952) The Nation and the Work, Tel Aviv: The Zionist Library (Hebrew).
Gunther, N. & Idan, T. (2001) Liliot Project: Evaluation Research, Tel Aviv: The Center for
Child and Youth Policy and Care, Tel Aviv University.
Halamish, A. (2010) “HaKibbuz veha'aliya: Yahasey gomlin vetlut hadadit”, in Halamish, A. &
Zameret, Z. (eds.) HaKibbuz: Mea hashanim harishonot, Ramat Efa'al: Yad Tabenkin,
pp. 25-42.
Heckman, J. J. & Smith, J. A. (2003) The Determinants of Participation in a Social Program:
Evidence from a Prototypical Job Training Program, No. w9818, National Bureau of
Economic Research.
Herzl, T. (1941) Altneuland, New York: Bloch Publishing Company and Herzl Press.
Jay, J. (2013) “Navigating Paradox as a Mechanism of Change and Innovation in Hybrid
Organizations”, Academy of Management Journal, 56 (1), pp. 137–59.
Katz, H. & Yogev, H. (2010) Hamigzar hashlishi ve'hamashber hacalcali: Ha'im nittan la'asot
yoter im pahot? Beer Sheba: Ben-Gurion University, Israeli Center for Third-sector
Research.

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

17
Katz, H., Gidron, B. & Limor, N. (2009) “The Third Sector in Israel – Characteristics, Structure
and Policies towards it”, Civil Review, 6 (3), pp. 93-114.
Limor, N. (2012) Se'if 46 lepkudat mas letormim: Hatavat mas letormim: Diyun venos’im
leshinuy,
The
Institute
for
Civic
Responsibility.
Available
HTTP:
http://www.sheatufim.org.il/multimedia/upl_doc/doc_050412_5738.pdf
(Retrieved
May 2, 2014).
OECD (2013) OECD Science, Technology and Industry Scoreboard 2013. Available HTTP:
www.oecd-ilibrary.org (Retrieved June17, 2014).
OECD Economic Surveys (2013) Israel – Overview, OECD.
Portugaly, A. & Danieli-Miller, N. (2007) “Mekorot Hachnasa a'tzmiyim lemalkarim: Mimush
hayeud hahevrati be'emtzaut hape'ilot haiskit”, Civil Society and Third sector in Israel, A
(2),
pp.
25-49.
Available
HTTP:
http://www.esco-center.co.il/wpcontent/uploads/2013/01/CIVILSOC_A_2_Portugaly_Danieli-Miler.pdf (Retrieved April
15, 2014).
Rothschild, J. (2009) “Workers' Cooperatives and Social Enterprise – A Forgotten Route to
Social Equity and Democracy”, American Behavioral Scientist, 52, pp. 1023-41.
Rosenhek, Z. & Shalev. M. (2014) “The Political Economy of Israel’s ‘Social Justice’ Protests: A
Class and Generational Analysis”, Contemporary Social Science, 9 (1), pp. 31-48.
Russell, R. & Hanneman, R. (1992) “Cooperatives and the business cycle: The Israeli case”,
Journal of Comparative Economics, 16, pp. 701–15.
Russell, R. (1991) “The role of support organizations in the development of cooperatives in
Israel”, Economic and Industrial Democracy, 12, pp. 385-404.
Schoening, J. (2006) “Cooperative Entrepreneurialism: Reconciling Democratic Values with
Business Demands at a Worker-Owned Firm”, Research in the Sociology of Work, 16,
pp. 293-315.
Senor, D. & Singer, S. (2009) Start-Up Nation: The Story of Israel’s Economic Miracle, New
York: Hachette Book Group.
Shapira, A. (2010) Tahalichey hafrata merkaziyim be'Israel, Parliament (64), March. Available
HTTP:
http://www.idi.org.il/%D7%A1%D7%A4%D7%A8%D7%99%D7%9D%D7%95%D7%9E%D7%90%D7%9E%D7%A8%D7%99%D7%9D/%D7%A4%D7%A8%D
7%9C%D7%9E%D7%A0%D7%98/ (Retrieved January 30, 2015).
Shmid, H. & Sharon, H. (2012) “Hafa'lat yazamot hevratit-iskit be'irgunim lelo kavanat revach
vehashpa'ata al hachazon shell ha'irgun, al a'rachav ve’al hatarbut ha'irgunit
vetahalichey hanihul hanehugim bo”, Bitaon Sozialy, pp. 31-63.
Solel, Y. (2011) Neyar Emda - Cooperativim hevratiyim leshiluv ba'avoda shell ochlosiyot
mohlashot,
The
Van
Leer
Jerusalem
Institute.
Available
HTTP:
http://www.vanleer.org.il/sites/files/product-pdf/2_papers_nyar_emda3_0.pdf
(Retrieved January 15, 2015).
Svirsky, S. (2013) Social Point of View, Tel Aviv: Adva Centre.
Yair, G. (2011) The Code of Israeliness, Jerusalem: Keter.
York, A. (2007) Liliot Project – An Evaluation, Tel Aviv: Elem.

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

18

ICSEM WORKING PAPERS SERIES
Grant, S. (2015) “Social
Social Enterprise in New Zealand: An Overview”,
Overview ICSEM Working Papers,
No. 01, Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Littlewood, D. and Holt, D. (2015) “Social
Social Enterprise in South Africa”,
Africa ICSEM Working Papers,
No. 02, Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Gonin, M. and Gachet, N. (2015) “Social
Social Enterprise in Switzerland: An Overview of Existing
Streams, Practices and Institutional Structures”,
Structures ICSEM Working Papers, No. 03, Liege: The
International Comparative Social Enterprise Models (ICSEM) Project.
McMurtry, J. J., Brouard, F., Elson, P., Hall, P., Lionais, D. and Vieta, M. (2015) “Social
Social
Enterprise in Canada: Context, Models and Institutions”,
Institutions ICSEM Working Papers, No. 04,
Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Lyne, I., Khieng, S. and Ngin, C. (2015) “Social
Social Enterprise in Cambodia: An Overview”,
Overview
ICSEM Working Papers, No. 05, Liege: The International Comparative Social Enterprise
Models (ICSEM) Project.
Bidet, E. and Eum, H. (2015) “Social
Social Enterprise in South Korea: General Presentation of the
Phenomenon”,
Phenomenon ICSEM Working Papers, No. 06, Liege: The International Comparative Social
Enterprise Models (ICSEM) Project.
Kurimoto, A. (2015) “Social
Social Enterprise in Japan: The Field of Health and Social Services”,
Services
ICSEM Working Papers, No. 07, Liege: The International Comparative Social Enterprise
Models (ICSEM) Project.
Gawell, M. (2015) “Social
Social Enterprise in Sweden: Intertextual Consensus and Hidden
Paradoxes”, ICSEM Working Papers, No. 08, Liege: The International Comparative Social
Paradoxes
Enterprise Models (ICSEM) Project.
Cooney, K. (2015) “Social
Social Enterprise in the United States: WISEs and Other WorkerWorker-Focused
Models”,
Models ICSEM Working Papers, No. 09, Liege: The International Comparative Social
Enterprise Models (ICSEM) Project.
Gaiger, L. I., Ferrarini, A. and Veronese, M. (2015) “Social
Social Enterprise in Brazil: An Overview
of Solidarity Economy Enterprises”,
Enterprises ICSEM Working Papers, No. 10, Liege: The International
Comparative Social Enterprise Models (ICSEM) Project.
Ciepielewska-Kowalik, A., Pieliński, B., Starnawska, M. and Szymańska, A. (2015) “Social
Social
Enterprise in Poland: Institutional and Historical Context”,
Context ICSEM Working Papers, No. 11,
Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Bibikova, V. (2015) “Social
Social Enterprise in Ukraine”,
Ukraine ICSEM Working Papers, No. 12, Liege: The
International Comparative Social Enterprise Models (ICSEM) Project.
Kuan, Y.-Y. and Wang, S.-T. (2015) “Social
Social Enterprise in Taiwan”,
Taiwan ICSEM Working Papers,
No. 13, Liege: The International Comparative Social Enterprise Models (ICSEM) Project.

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

19

Birkhölzer, K., Göler von Ravensburg, N., Glänzel, G., Lautermann, C. and Mildenberger, G.
(2015) “Social
Context”, ICSEM Working
Social Enterprise in Germany: Understanding Concepts and Context
Papers, No. 14, Liege: The International Comparative Social Enterprise Models (ICSEM)
Project.
Birkhölzer, K. (2015) “Social
Social Enterprise in Germany: A Typology of Models”,
Models ICSEM Working
Papers, No. 15, Liege: The International Comparative Social Enterprise Models (ICSEM)
Project.
Thiru, Y. (2015) “Social
Characteristics”,
Social Enterprise in the United States: Some Distinguishing Characteristics
ICSEM Working Papers, No. 16, Liege: The International Comparative Social Enterprise
Models (ICSEM) Project (forthcoming).
Nakagawa, S. & Laratta, R. (2015) “Social
Social Enterprise in Japan: Notions, Typologies, and
Studies”, ICSEM Working Papers, No.
Institutionalization Processes through Work Integration Studies
17, Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Gordon, M. (2015) “A
A Typology of Social Enterprise ‘Traditions’”,
‘Traditions’ ICSEM Working Papers, No.
18, Liege: The International Comparative Social Enterprise Models (ICSEM) Project.
Adam, S., Amstutz, J., Avilés, G., Caimi, M., Crivelli, L., Ferrari, D., Pozzi, D., Schmitz, D.,
Wüthrich, B. and Zöbeli, D. (2015) “Social
Social Enterprise in Switzerland:
Switzerland: The Field of Work
Integration”,
Integration ICSEM Working Papers, No. 19, Liege: The International Comparative Social
Enterprise Models (ICSEM) Project.
Gidron, B., Abbou, I., Buber-Ben David, N., Navon, A. and Greenberg, Y. (2015) “Social
Social
Individualism”, ICSEM
Enterprise in Israel: The Swinging Pendulum between Collectivism and Individualism
Working Papers, No. 20, Liege: The International Comparative Social Enterprise Models
(ICSEM) Project.

Supporting Partners of the ICSEM Project:

ICSEM Project

c/o Centre d’Economie Sociale HEC Management School, University of Liege
Sart-Tilman, building B33, box 4 B-4000 Liege BELGIUM
Website: http://www.iap-socent.be/icsem-projecte-mail: icsem-socent@emes.net

